
AI's Threat to Web Traffic Systems: 

Survival Strategies for Affiliates & Small Businesses

1. Introduction

AI is changing how we generate web traffic—for better and worse. While it 

can help create ads & content or analyse data and find opportunities, it’s also 

being used to cheat systems that marketers rely on. Fake clicks, bots, and 

spam are about to get a lot smarter. If you’re an affiliate marketer, online 

store owner, or digital entrepreneur, this report will show you:

• Which traffic sources are most at risk.

• How to protect your online business.

• Tools and strategies that are AI-Proof.

2. The Looming Crisis: Why No Traffic Source is Truly Safe

The short answer is, AI is making it easier to cheat. And while Traffic 

Exchanges have been dealing with ‘bots’ for years, this is about to go to a 

whole new level.

I recently asked an AI how it would create an AI Agent that could 

‘work’ a traffic exchange site. 

It immediately gave me a step-by-step checklist to build one. 

I had to install some additional software, but once that was done,  

it only took another fifteen minutes for another AI tool to create 

working prototype.

It did struggle with some of the Captchas, but I’m sure someone 

with better programming skills would fix that. Then it’s just a 

matter of deploying it and giving it a list of sites to surf… 



And instantly I’d be getting credits for free advertising, while people who 

don’t know any better, would continue to surf for hours on end, looking at my 

ads, while I sit on the beach sipping margaritas... 

And the dangers will be widespread. Here’s what’s at risk:

• Traffic Exchanges: These systems are already very low-quality, but how 

can you spend time surfing if the traffic you get back is 90% bots??

• Safelist Mailers: These work the same way… it’s child’s-play to train an 

AI agent to open your emails and click a link… so you’ll never know if 

the views on your ads are real or AI. Is it really worth your time?

• Social Media: AI Agents can now comment, follow, and even mimic 

human behaviour. Real posts are already drowning in AI spam. 

• Premium Traffic Services: Many of the Paid-Traffic services are buying 

packages and upgrades on the exchanges and safelists, so making a 

payment is no guarantee you’ll be getting real visitors.. 

But bots have always been around. Why can’t we stop this?

AI learns faster than we can detect and block it. Interesting side note to my AI 

Agent exercise above, when I asked the AI how it might protect against this 

kind of auto-surfing, it pretty much told me not to get my hopes up! 

For example, old tools used to flag social media accounts that posted more 

than 100 times a day, or at the exact same time every day. It set off alarms if it 

consistently solved the captcha too fast and never scrolled down the pages... 

But new AI bots are much more refinedand trained act like real people. So by 

the time we work out how to spot a suspect behaviour, they’ve been taught 

not to do it…  they’ve already evolved to be even more human…

So eventually it could reach a point that the best way to spot an 

AI Agent is if it’s acting too human! Whatever that might be!?



3. Reliable Traffic Sources in the AI Era

If there’s any good news in all this, it’s that AI can be equally useful and 

effective in generating reliable, high quality traffic in this environment. 

And since the sources most at risk are already providing the lowest value 

visitors and the worst ROI for your time, it makes sense to shift your focus 

and efforts to generating quality traffic through sustainable high-quality 

systems. 

When you focus on high-quality, verifiable traffic, you’ll find there’s still 

plenty of options out there that can be AI-Proof. 

The catch is, anything Instant costs money. So it’s a never ending challenge 

for new marketers to generate enough traffic to make sales, in order to earn 

income, that they can reinvest in more quality traffic… 

But This Has Always Been The Case! 

So the upside now might be: that instead of wasting hours on end... traffic 

surfing and clicking emails... those same marketers might take a long-term 

approach and start building practical traffic systems from the start. 

Here’s the main AI Proof Traffic Solutions we’re currently focusing on: 

1. SEO & Organic Search – Free & Essential

Right now Google’s algorithms prioritize E-E-A-T (Expertise, Experience, 

Authority, Trust). AI can’t fake real customer reviews or in-depth guides. 

And anyone can start building a content-rich web presence, that will generate 

more and more traffic over time and give you a platform for everything that 

follows. 

How to Win:

• Write “how-to” guides and answer common questions in your niche. 

This is where you can use AI to research and draft your articles and 

guides, but the savvy users will ALWAYS rewrite them in their own voice. 



• Add customer testimonials to build credibility. Add detailed author bios 

to show expertise. Connect a Google Business Page.

• Use free tools like Google Search Console to fix technical SEO errors. 

You don’t need to spend a fortune on SEO services if you use Google’s 

own advice and tools to get the essentials right. 

2. Owned Audiences – Free & Essential

Done right, email is still one of your best tools, but more and more people are 

opting for other mediums like Discord or Telegram communities. Either way, 

you control the relationship and it’s easy enough to keep bots out of your 

email list or private community.

And whatever the platform, when you Own The Audience, you can go to them 

with any offer you care to share. 

My top suggestion here would be: aim for quality over quantity. 

Always add real value with every contact and treat every subscriber 

as if you want them to be on your list for the next 20 years! 

The common approach these days is to mail ‘em as much as you 

can until they quit … 

I’m sure you hate it as much as me… and everyone else on the 

internet. Treat subscribers with respect and gratitude though, and 

you’ll have an asset you can rely on for the next 20 years! 

How to Build:

• Offer a freebie in exchange for sign-ups. This hasn’t changed, but 

subscribers are gun-shy so you need to make it good to get the opt-in.

• Post daily tips on Instagram Stories or LinkedIn to stay top-of-mind. 

Choose your platform carefully and tailor your content to suit your 

target audience.



• Whatever you do, don’t undo your efforts by spamming your list with 

too many offers, sending offers you haven’t really checked out yourself, 

or those meaningless dribble emails a lot of marketers send just for the 

sake of sending something… always be adding value! 

3. Solo Ads – Affordable and Scale-able!

Solo ads are emails sent to someone else’s list with a guaranteed number of 

actions. Usually the vendor will deliver a minimum number of clicks… people 

reading the email and choosing to click the link and view your ad. 

These clicks aren’t (supposed to be) incentivised, so it the list is real then the 

clicks are real... as will be the people looking at your ads. 

The value here is that you can usually start with a small purchase to test a 

provider, and if their list converts you can go back and make another 

purchase. 

ie. Say you’re promoting an offer that makes you $10 per sale... 

If you spend $50 to get 100 clicks, and 10 of those people buy, 

you’ve made $50 … $100 profit less $50 costs.

So most people would be quite happy to put all $100 back in for 

another 200 clicks… 

The problem of course is, finding the cash up to get started. Most vendors 

have minimums and there’s little value starting with smaller numbers than 

that. 

Some people will invariably try to use Safelist  and Traffic Exchange ‘Solos’ 

instead, but those are not the same as a real Solo Ad. The traffic is poor 

quality and the system is AI vulnerable.

The good news is, we’re currently working on a website to deliver 

Solo-Ad Quality Traffic  without the price tag… more on that later!



How to Vet Providers:

• You can do this manually… ask for screenshots of past campaigns (open 

rates, click-through rates)… or use a platform like Udimi which tracks 

all this for you. It’s a marketplace for Solo Ads providers and we love it! 

• Avoid providers who charge less than $0.30 per click! Genuine providers 

invest real time and money building and maintaining their lists and they 

don’t give away access for peanuts… if a provider is half the price of 

everyone else they’re probably sending bot traffic!  

• Test with a small budget first (e.g., $50 for 100 clicks) … and ramp it up if 

it works. Don’t go all-in until you KNOW you’re on a winner. 

4.  Quality Paid Traffic – Package & Subscriptions

There are a lot of Premium Traffic Services out there in the IM space and some 

are definitely going to be better than others.  

Many are simply reselling bulk traffic from exchanges and safelists, while a lot 

of the cheaper services rely on Members viewing Member’s Ads… so they’re 

really just operating as traffic exchanges. Either way, they will be vulnerable to 

AI manipulation. 

Any Premium Networks you use should be totally transparent about who and 

where your traffic is coming from. Some might be selling Solo Ad traffic as a 

subscription-based service. Others might be providing display advertising... or 

selling traffic generated by their display advertising… both these options are 

generally safe if they’re in your budget, but always test with your own tracking 

links so you know 

Some like EzClix, rely on a broad portfolio of traffic sources... basically all of 

the above… and we’re currently phasing out the AI vulnerable sources and 

building up the AI Safe solutions. 

Another option in this category is to manually reach out to relevant blogs and 

micro-influencers in your niche and ask for exposure. It’s not as hard or as 

https://ezsitez.com/udimi
https://ezclix.club/


expensive as you might think, and it can be very effective… especially if you 

develop an ongoing relationship with compatible sources.  

How to Choose:

• Ask for audience demographics (age, interests, location). Make sure you 

message is being seen by the people who need what you’re offering. 

• Start small: Don’t go all-in until you test it. For PPC you can buy a $100 

ad spot and track conversions. For any subscription service, always start 

with the monthly option until you know it works. 

• Avoid networks that promise “thousands of views” overnight. It just 

doesn’t work like that with un-incentivised traffic. 

5. Pay-Per-Click (PPC) Ads – Expensive But Effective!

This is where you want to end up, once you have a quality offer that’s proven  

that it converts well when presented to the right audience. Because the big 

platforms like Google, Meta, Twitter etc, let you get very specific about who 

sees your ads, and the traffic is virtually unlimited. 

The platforms also invest heavily to fight fraud, and they’re using AI to do so 

more and more these days. Paying for fake clicks has been a problem for 

years in this space, but these platforms are now quite effective at blocking 

fake clicks before they hit your ads.

How to Use It Safely:

• Turn on “Invalid Traffic Protection” in Google Ads. Enough said already.

• Target specific locations (e.g., avoid regions with high fraud rates). If you 

have your own blog, install the SlimStats plugin and filter by time-on-

site to see where your best visitors are coming from… and target those 

regions 



• Use “Exact Match” keywords to attract serious buyers, not bots. Ask an 

AI about Buyer Keywords if you’re new to this. You’re paying top prices 

for this traffic, so make sure you go for quality over quantity. 

• Start small, test and scale. This traffic is almost endless, so you don’t 

need to rush it. Track everything, increase your spend on what’s working 

and drop anything that doesn’t convert.

4. Specific Adaptation Strategies

Whatever your business, the basic strategy outlined above will get you started 

in the right direction”

1. Establish an optimised web presence and start building your audience. 

2. Then use Solo Ads, Premium Traffic and PPC to move it all along… 

3. Always with the goal of growing your owned audience even faster! 

That said, here’s a few additional ideas for specific situations:

Affiliate Marketers

• Stop relying on random traffic. Build email lists or SEO blogs to attract 

real users with a genuine interest in your niche.

• Always use tracking links to evaluate any traffic, free or paid. 

• Use tools like ClickCease to block fake clicks on your links.

Ecommerce Store Owners

• You best traffic is always going to be your existing customer base, so 

keep them coming back with loyalty programs and SMS updates. 

https://ezsitez.com/leadsleap


• Create a refer-a-friend program that rewards them for spreading the 

word. They’ll probably do it for free if they like your services, but a 

program prompts them into action! 

• Watch for fake orders. Tools like Signifyd block AI-generated fraud.

Course Creators & Educators

• Use AI to summarise parts of your course content into checklists and 

post those your your blog. 

• Use AIs like ShortGenius to turn those checklists into video shorts for 

Youtube or TikTok... 

• Host live Zoom workshops. Bots can’t ask real questions. Cut those 

recording into shorts and auto-publish them with Opus Clip.

• Create a private Discord group. Charge for access to keep the bots out 

and your members engaged.

Digital Product Sellers

• Partner with small influencers in your niche. AI tools can help you find 

them and make an initial connection, then develop that with any that 

can deliver quality prospects to your offers. 

• Add plenty of post-sale bonuses and discounts on future purchases, to 

keep them engages and part of your ongoing audience. 

SaaS & Digital Service Providers

• Offer free trials that really push one on one demos and human support 

calls. Bots won’t book a demo or a phone call.

• Showcase genuine case studies of real-customer experiences. Real 

success stories resonate with users more than any amount of sales pitch.

https://shortgenius.com/?via=ezsitez


5. 4-Step Action Plan to Prepare Now

Step 1: Audit Your Traffic (7-Day Process)

Day 1-2: Identify risky sources.

• Make a list of all your major traffic sources (e.g., “Traffic Exchange X,” 

“Solo Ad Provider Y”).’ 

• Use your website logs or tracking data provided by your 3rd-party 

offers to work out exactly where you traffic is coming from.

Day 3-4: Check analytics for red flags:

• Bounce Rate: Over 70% can simply be disengaged exchange/safelist 

traffic, but could be Bots, either ways it’s of limited value.

• Session Duration: Less than 10 seconds is the same situation… fake or 

just disengaged, it doesn’t make a lot of difference. 

• Geography: Traffic from countries you don’t target (e.g., Bangladesh for 

a local US service).

Day 5-7: Cut the worst offenders.

• Install tracking links on anything with 1 or more red flags. Make sure 

you’re tracking your conversions as well. 

• If you’re getting some longer or non-bouncing visits… or conversions 

on your offers… it’s likely exchange/safelist traffic. That’s not high 

quality but it is still real people… for now. 

• Access the cost vs return (your time is a cost!) and drop any that don’t 

justify the expense. 

• Drop any source with 3 red flags.



Step 2: Create a SEO-Optimised Web Presence (Start ASAP) 

Why This Matters:

A dedicated website or blog gives you full control over your content, SEO, 

and list-building funnels. It’s your home base… safe from AI spam… where 

your audience can connect with you and learn to trust you.

It can seem like a big step if you’re just getting started, but the tools & 

services you now have at your disposal make it easy once you start. 

Option 1: DIY with Cheap Hosting + WordPress

Best For: Long-term SEO, flexibility, and scalability. This should be your long-

term plan, even if you start with the second option as explained below.  

• Cost: $3–$10/month (hosting) + $15/year (domain name).

• Steps:

1. Buy hosting (e.g., Bluehost or SiteGround).

2. Install WordPress (most hosts offer 1-click setup).

3. Use a free theme like Astra or GeneratePress.

4. Install Yoast SEO (free plugin) to optimize content.

5. Install SlimStats to learn about your audience. 

• SEO Benefits:

1. You have full control over meta tags, headers, and site speed.

2. You use your own domain for added SEO Juice. 

3. Easily add lead magnets (e.g., pop-ups, landing pages).

• Assistance:

Wordpress is the most popular website publishing system on the planet 

and there are most tutorial videos and how-to guide out there than you 

could ever watch. 

There’s also Plugin for any purpose you can imagine. If you want extra 

functionality, just search for “your required function + wordpress + 

plugin” and you’ll find the tool… usually free! 



Option 2: Free Platforms (Wix, Blogger, Tumblr)

Best For: Beginners with $0 budget who just want to start building and 

learning asap. The caveat on that is: view this as a temporary option and 

always plan to get onto your own platform ASAP! 

• Cost: Free (paid upgrades available).

• Steps:

1. Sign up for Wix or WordPress.com.

2. Use built-in templates to design your site.

3. Add SEO titles and descriptions to each page.

• SEO Limitations:

1. Less customization (e.g., Wix hides some meta tags).

2. Free domains (yoursite.wix.com) hurt credibility.

• Workaround:

Buy a custom domain ($15/year) and connect it to your free site.

Website & Blog set up is outside the scope of is report, but it is essential you 

get started on this ASAP. 

A possible exception is, if you have a website that’s already set up to sell your 

products or services. That’s even better, and you should start adding quality 

SEO content to that as often as you can. 

Key SEO Tips for All Platforms:

1. Keyword Research: Use Ubersuggest (free) to find low-competition 

phrases for your niche.

2. Content Structure:

• Write 1,000+ word guides with lots of human friendly content: 

headings, lists and photos, embed a relevant YouTube video.



• Use Headings to tell the story. Always frame those in html header 

tags ...H1, H2, H3 … in a logical way that tells Google what’smo0st 

important.

• Add internal links (e.g., link your blog posts to product pages).

3. Speed Optimization:

• Compress images with TinyPNG (free).

• Avoid flashy animations (slows loading time).

How to Host List-Building Funnels:

• Lead Magnets: Create a “free-resource” page (e.g., “Download Our SEO 

Checklist”). These need to be better than good, so always offer real 

unique value and be prepared to stack on some extras! 

• Pop-Ups: Use Sumo (free) or OptinMonster ($9/month) to capture 

attention and get those opt-ins… but don’t go overboard or your 

prospects will consider you a spammer before you even start. 

• Landing Pages: Design high-converting pages with Elementor (free 

WordPress plugin) or Wix Editor. Test everything and never believe a 

single guru that tell you there’s only one way to do it! 



Step 3: Build Owned Channels (Start Today!)

Why This Matters: 

When you own your audience, you can go to them anytime with your news, 

ideas and offers. You aren’t relying on anyone to pass the message along… 

and you can see exactly who gets it and how they respond. 

There is still a role for your other traffic sources… ie. using those to grow your 

own audience… so that as those traffic options become less effective you are 

building an even better replacement! 

Email Lists:

For a long time I haven’t done a whole lot with Email. I figured so many 

marketers just abuse their subscribers with a flood of offers… send as many 

emails as you can before they opt-out… 

That most people either use a throw-away address or just opt-out as soon as 

they grab the money magnet. 

More recently I’ve realised that if we want to AI-Proof our traffic and our 

businesses, we need to start viewing that as a challenge to be overcome, 

rather than a permanent roadblock. 

Again, we’ve got a major project on the way to address this specifically, that 

I’ll get to later. For you as an individual, it’s more about putting the pieces in 

place and learning what works to entice your target audience to join you! 

Here’s the basics you’ll need to get started: 

Email Marketing

• Use MailerLite if you don’t have an autoresponder. This is easy to set 

up and free for up to 1,000 subscribers, so it’s ideal for beginners. Plus 

you’ll get a $20 credit with this link. LeadsLeap is my personal go-to 

though… unlimited subscribers for a fixed $24 a month). 

• Offer a Unique High-Value Lead Magnet. These still work in principle, 

but you need to stand out as offering something the visitor desperately 

wants and can’t get anywhere else. Use AI for ideas!

https://www.mailerlite.com/invite/ebe1a3628bb26
https://ezsitez.com/leadsleap


• Treat Your Subscribers With Respect. Plan your follow ups and show 

your new subscribers that you’re not one of the spammers. 

• Try Everything Before You Promote It. Nothing will destroy your 

credibility faster than sending out a crap offer. 

I’m sure you’ve seen the guys who share every single new product 

launch as if it’s the best thing they’ve ever bought. And if you’re 

anything like me, you know they’re full if it… and get off their lists ASAP. 

On the other hand, there’s a handful of others who are selective about 

what they share, they demonstrate that they actually purchase and test 

the new releases themselves… and I’ll subscribe to their lists forever! 

• Content Marketing: Write one 1,500-word blog post weekly. Focus on 

solving one problem that your target audience struggles with. 

This takes time but you need to start. So write like you’ve already got a 

thousand followers and eventually you will. 

Use AI to get you started, but always re-write in your own voice!

• Repurpose your Posts into YouTube shorts or LinkedIn carousels. This 

is another great use for AI… give it your article and ask for a script. Then 

give that script to a site like Synthesia to create a video in under a 

minute! 

Community Building:

This won’t be for everyone and will take time, so it’s probably one to look at 

when you’ve started to build a decent email list or customer base… 

• Create a free Facebook Group. Post daily content and include relevant 

prompts (e.g., “Share your biggest challenge this week”). Tends to suit 

an older audience. 

• Create a Discord or Telegram Group. Same as Facebook for tends to 

suit a younger audience or more tech-related niches. 

• Tribe.ai lets you create your own social media platform specifically for 

your subscribers or customers. Full transparency, I’ve bookmarked this 

to try out for EzSitez sometime but that’s as far as I’ve gone!



Growing & Protecting Your System: 

Use Your Current Traffic To Grow Your Audience

Once you have the pieces in place, the next step is to use any working traffic 

source you have at your disposal to grow your audience. 

Sending quality traffic to your funnels will grow your list or your community, 

but make sure you also send some good traffic to your actual articles or your 

social media posts. 

Some of this traffic will filter through to your list building funnels, but all of it 

will help your SEO efforts. 

Defend Against AI, Bots & Fraud

Implement tracking links to monitor both incoming and outgoing traffic. You 

want to know that what’s coming in is real, just as you want to know what’s 

happening to the traffic you send to 3
rd
 party offers. 

When you find problem traffic… bot clicks or fraudulent opt-ins… use services 

like ClickCease to block the IP Addresses. 

It you use PPC advertising, use PPC Shield to monitor and block fake ad clicks.

If you use AI to assist with your content creation, use Originality.ai to make 

sure you’ve done enough re-writing to make it your own! 

Example Timeline for Implementation:

• Week 1: Audit your traffic and cut the worst sources.

• Week 2: Create a publishing platform and start blogging.

• Week 3: Create a lead magnet and set up an opt-in funnel. 

• Week 4: Start directing your current traffic to your pages.



Key Takeaways:

AI has the potential to be both a blessing and a curse for online marketers. 

There’s no doubt it’s going to keep evolving in a way that will help the 

fraudsters... whether they are simply looking for shortcuts or whether their 

goal is to steal or manipulate. 

The flip-side is, those same tools can help the rest of us protect our 

businesses and stay ahead. And you can do this simply by focusing your 

efforts on providing real value to real people. 

Do that by building your own platform to service your own audience… 

And the sooner you start, the less dependent you’ll be on 3rd-party services 

that may or may not be taking all this seriously.

Start small, track results, and double down on what works!

So Who Am I And What’s My Angle  Here? 

My name is Brad Stephens, and I’ve been online developing businesses and 

websites since 1998. Some have definitely done better than others, but the 

key to the successful ones has always been my ability to get high-quality 

targeted traffic to the offer… 

A few years back we created the EzClix Club as a way to apply those same 

techniques to deliver similar results for our Members.  

That’s been working quite well, but over the last year we’ve begun to address 

the AI threats headed our way. We use a lot of different traffic sources and 

purchase heavily from a lot of premium providers, and this broad-based 

‘portfolio approach‘ works quite well... for now. But we can already see that 

this is changing, so we’re actively preparing for a time when a lot of the 

sources we currently rely on, won’t be so effective.  

So the 3-Step plan outlined above is quite literally, something we’ve been 

implementing in our own business since the middle of last year. We’ve been 

https://ezclix.club/


busy building SEO blogs, revitalising our social media presence and investing 

heavily in some serious list-building.

We’ve always relied a lot on”Owned Sources” at EzClix, but already, these new 

efforts have seen the portion of our traffic originating from them, continues 

to grow every single month.

But that’s only part of the story…

We’ve also took a deep-dive into Solo Ads and Email Marketing, and we came 

up with a way to combine both, so we can deliver traffic that is Solo-Ad 

Quality... without the up-front cost.  

We avoided the typical approach where you’d need to spend hours on end, 

trying to earn your clicks… partly because it’s vulnerable to abuse, partly 

because it’s a waste of your time! 

We then combined that with a seriously-viral structure and our most effective  

list-building funnels, and a number of unique features and strategies that 

we’re keeping under wraps for now...

All up though, I believe we’ve come up with a brand new approach that is 

going to be a total game-changer for anyone who has every struggled to get 

quality traffic to their offers! 

Right now this is getting close but we’re not rushing it. 

It’s a major project with a lot of moving parts, so we need to take our time 

and make sure it is super-simple to use, easy to promote and totally safe 

from fraud and abuse… 

By opting in for this report, you are already on the Announcement List! 

We’ll send a note when we open for testing and again when the doors open. 

So if you’re interested, you’re good to go… just watch out for those messages.

In the meantime, you can check out EzClix here if you need traffic now, but 

other than that, we’ll leave you be until we’re ready to go! 

Talk soon! 

Brad

https://ezclix.club/
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